
USED CAR INTERNET 
D O M I N A N C E !

(800) 939-3550
www.autosell.org

References
Heritage Chevrolet, Richmond, VA - Jay Burchell (804) 748-6461
Gene Stevens Honda, Findlay, OH - Scott Stevens (419) 422-3511
Carolina Chrysler, Elizabeth City, NC - Frank Mullins (252) 335-7173
Edwards GM, Iron Mountain, MI - Wade Edwards (906) 774-4343
Champion Chevrolet, Reno, NV - Jack Stanko (775) 786-3111
Speedway Chrysler Dodge Jeep, Lansing, KS - Dan Ladd (913) 727-9400

Hoover CDJ, Charleston, SC - Keith Roberts (843) 871-8791
JP Thibodeaux Honda, New Iberia, LA - Jess Tourne (337) 364-4126
Walker GMC, Alexandria, LA - Mike Barbera (318) 445-6421
Moss Honda, Lafayette, LA - Eric Robicheaux (337) 235-9086
Walker Honda, Alexandria, LA - Donald Ayo (318) 445-6677
Barker Kia Mitsubishi, Houma, LA - John Roussel (800) 244-3262

Welland Nissan, Welland, OH - Kevin Lawson (905) 735-6988

The KAHR Alliance can drive 30+ Phone Ups 
EVERY DAY (Monday through Friday) to your 
dealership.  Today a majority of USED CAR 
discovery and buying decisions are made on 
the web.  THE KAHR ALLIANCE MANUALLY 
POSTS YOUR DEALERSHIP’S ENTIRE USED 
CAR INVENTORY ONLINE EVERY DAY (very 
labor intensive).  No need to wait 7 days to 
post your entire inventory. Postings are done 
to the most popular classified websites like 
Craigslist, Backpage, Oodle Marketplace, etc...

Each of our Dealer Partners on the 
Core Posting Program:

• Average 20 to 30 Phone Ups Every Day 
  (400 to 600 leads per month includes: Phone Ups, 
  Email Leads & Credit Applications)
• Average of 80 to 120 Appointments per month
• Average 20 to 30 Sold Cars per month
• Average $50,000 to $75,000 Gross per month
• Average 500% to 1000% Return On Investment (ROI)
• Average 1,000+ Increased Website Views per month

Every Phone Up from The KAHR Alliance’s program 
gets assigned a dedicated local number, 

which does several things:

1.  Brands your Dealership with the local community.
2.  Get access to the dealer dashboard which tracks 
      and records all Phone Ups in real-time.
3.  All Phone Ups are recorded so management can 
      monitor salespersons conversion techniques 
      further improving sales.


